It’s not too late to sell your house this year!

As the traditional peak selling season comes to an end, motivated sellers are taking a look at what will it
take to sell a home by the end of the year. Although spring and summer are traditionally strong selling
seasons, fall can be a great time to sell your house. And one upside of the number of short sale
properties on the market is that there is actually a shortage of quality, cared-for homes for sale. Bank-
owned properties and short sale situations are usually properties in some degree of distress, and not all
buyers are interested in a fixer-upper...at any price. Further, dealing with banks and the short sale
process is a hassle for potential home-owners. Finally, low interest rates mean there are motivated
buyers.

Avoiding the hassle of a short-sale or foreclosure home makes purchasing a lived-in home more
desirable, but you can only sell successfully in this market if your house is in excellent condition.

Another advantage of selling in fall is timing. If a buyer wants to close quickly (and take occupancy
before Thanksgiving or the winter holidays) they need to be shopping now. And these buyers are most
likely looking at homes that are in move-in condition.

If you are trying to sell now and do not want to compete with short sale pricing, your house has to really
stand out. And that means setting it apart in terms of quality, condition and appearance, not price.

Here are some tips for those of you that have homes on the market going into the fall. If you are getting
activity (showings) but not getting offers, you have two choices: mark it down or stage it. And since the
investment in staging is always less than a price reduction, | suggest you start there. If you are not
getting activity, it means your MLS traffic is not drawing interest. Pricing is a big factor here, but
appearance plays a role, as well. A staged home and professional photos in your MLS listing can drive a
measurable increase in traffic to your home. When a home languishes on the market, it’s often a
combination of both poor traffic and poor presentation, making staging a win/win for the homeowner
and the agent.

We have seen many lovely owner-occupied houses for sale lately, and one issue we’ve noticed is that
sellers are not removing enough “stuff” from the house. Remember, you are selling square footage;
don’t let buyers underestimate the space because you have not taken time to place bulky and excess
furniture in storage. Too much furniture creates visual clutter, and buyers cannot envision their lifestyle
in the house. Clutter can really detract from the visual features of your home. Compelling design
elements like cove ceilings, fireplace, or crown moldings are lost when you have an overly full room.

At the other end of the spectrum is the “undecorated” home. |recently visited a house where they



over-neutralized the space by removing all art and color from the home. It was disappointing to see that
their hard work and investment in paint had not added value to the house. A white shell does not
photograph well, nor does it create an emotional response.

For new listings:

Timing is of critical importance. For example; if you want to sell by November 1, your house needs to
look great now. You will not have a second chance this year to get maximum exposure. Make sure your
listing is market-ready on day one. Repairs and décor needs to be appropriate. Staging and pricing
needs to be appropriate.

If you are serious about selling this year, call us to learn how to implement staging techniques that will
help you market your house more effectively. Impact Interior Design Solutions will create a customized
plan to get it done fast, and on budget. Call Impact Interior Design Solutions at 248-761-3320, if you are
interested in selling your home quickly and for the best possible price.
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You can find more information about home staging visit www.impactids.com.
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